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Aside from hard to avoid high temps and
excessive smoke from nearby wildfires,
things are finally starting to cool down a bit
in the Mile High City. As predicted earlier this
year, there has been a gradual cool down
of buyer demand. Many buyers have been
frustrated by a lack of inventory or have
been priced out of the market due to rising
prices and slower wage growth. This reduced

BUYER DEMAND IS FINALLY STARTING TO COOL DOWN

buyer pool, along with an increase of homes
brought to market last month, has allowed
housing inventory to increase for a change.
In July there were 4,056 active listings,
which was up almost 30% from the end of
June. We normally see an increase in homes
on the market in summer, but last month
outpaced what we have seen historically.
That said, average home price increases...

[Continued on pg. 2]
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were still well above the historical average
for a single month, coming in at 16.4% ahead
of June. These price increases should slow
into the fall and prices could even decline
later this year due to a large gap between
housing prices and wage growth (See the
graph below).
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The Daily Shot"

Despite recent changes, Denver is still a
strong seller’'s market. However, it is not
quite as red-hot as it was at the beginning of
the year. The average number of showings

SHOWINGS / ACTIVE LISTING (HOMES + CONDOS) 2017-2020

per active listing back then was in the
stratosphere: between 20-22 per home.
The competition was fierce. To put that
in perspective, that is almost double the
historical number of people touring homes
in January/February. In July the average
dropped to 12 showings per active listing, a
number we haven’t seen in over six months
of activity. Showing traffic is important
because it is a sign of what is to come. This
reduced traffic is a signal that fall will be a

slightly easier time to buy a home.

Another
cooldown

indicator of this slight market

is that homes are generally
getting fewer offers. There are still multiple-
offer situations. There are sometimes 2-4
offers to choose from, but not 10-15 like we
were seeing at the start of the year. Buyers
should face more of a fair fight when placing
offers. Many offers are also not as extreme
as before. The average home is selling for
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Data Source, ShowingTime: The 29 cities that make up Denver Metro Area.




around 3% over asking price, not 30% like
some of the outliers from earlier this year
Sellers who know this will list their homes at
more reasonable prices. This will ensure that
they do not overreach and end up on the
market for longer than desired or having to
reduce their list prices

To help you see the intensity of demand
for a given neighborhood, Your Castle has
made a specialized map that focuses on the
number of homes in a given neighborhood
that sold at a premium over the past year
(See the map shown below). You can see
the total number of homes that sold for over
ask price, the percentage of homes that did
so, and the average sales price in the area.
For example, Wash Park East in the map
below had 35% of homes sell over asking
price, and homes there sold for $1.57 million
on average. Not too shabby! Compare those
numbers to Wash Park West, where 63%

YOUR CASTLE

©Copyright 2

R E AL E S TATE

NI 50% Sold Above Ask
$365K Avg Price
33 o 26)
73] U ™
0
Q0
@ ATHMAR PARK!
& W ;.132 Homes Soldg 0
)OD EAST !
- B 709 Sold/Above Ask |
es Sold ML 38KA & |
Above Ask Lake risﬁ vg|Price) g,
\wvg Price =)
7 o
'm ) LY V) l.la.-.....,..,.‘..‘. A\
TH) ~ RUBYHILL NORTH
J ~ . 69 Homes Sold
Ask: 68% Sold'Above Ask
e) $423K Avg Price
- ‘ -
TH
]

of homes sold over asking price, and the

average price was slightly lower at $885K.

That area of the map is shaded orange to

signify it had a fairly high percentage of

homes selling at a premium. Now compare

both of those neighborhoods to Athmar

Park across 1-25, where a staggering 70%

of homes sold above asking price. There,

the average sales price was $483K. That

area of the map shaded red indicating that

it was red-hot in terms of buyer demand.

Homes there were selling well above asking

price over the past year.

These three

neighborhoods are a good representation

of the current macro trend in Metro Denver.

Homes in luxury neighborhoods like Wash

Park East had a significant number of homes

sell for over asking price, but lower priced

areas brought far greater premiums. This

is in large part due to a lack of entry-level

homes for sale and intense demand.
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Not all properties were listed and/or sold by Company.This representation is based in whole or in part on content supplled by
REcolorado®, Inc. REcolorado®, Inc. does not guarantee nor is it in any way responsible for its accuracy. Content maintained by
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FOLLOW US ON SOCIAL MEDIA!

STAY UP-TO-DATE ON THE MARKET

m /Company/Your-Castle-Real-Estate

° bit.ly/YCKnowledge

MONTHLY MARKET SNAPSHOT
SINGLE FAMILY + CONDO/TOWNHOME (STATS FROM JULY 2021)

July ’20 July ’21 %Change
Active Listings at Month End 6,449 4,056 -37.11%
Under Contract Listings 6,725 6,061 -9.87%
New Listings 7,649 7,150 -6.52%
Sold Listings 7,398 5,820 -21.33%
Average Days in the MLS 25 9 -64.00%
Median Sold Price $460,000 $540,000 +17.39%
Average Sold Price $536,871 $624,903 +16.40%
Percent of Sold Price to List Price 99.98% 104.10% +4.12%

Source: DMAR (Denver Metro Association of Realtors)



